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EXPLORING THE REASON(S) FOR THE MOVE

- If possible, avoid the use of negative reasons
that may be forcing the move. “We are sick of this
neighborhood.”

« Stress the positive reasons. “I think we will all be
happier there..”

INVOLVE YOUR CHILDREN IN THE

RELOCATING PROCESS

During the town/home selection process consider:

« Give assignments to your children such as,
researching towns, schools, recreational activities
and homes (establish price range), but only if you are
confident your children will be able to accept your
final decision on where you will move.

- Assign each child the responsibility of preparing
their individual room for the move.

+ Ask your children to research the services and
recreational activities that are important to them.

« Plan with your children how to manage saying
goodbye to friends and establishing an ongoing
communication plan with them.

- Organize some of their favorite activities before you
leave and research how these favorite activities can
be continued in the next town or city.

MAKE USE OF TECHNOLOGY WITH YOUR
CHILDREN

Use technology to begin to excite and familiarize your
children through aerial and video footage of all the
new area has to offer. Encourage your children to send
links to their friends that show where their next town is
located, what it offers, and invite them to visit.

DETERMINE WHAT TYPE OF NEIGHBORHOOD IS
BEST FOR YOUR CHILD’S DEVELOPMENT AND
YOUR PARENTING

Consider whether you want your child to live in a more
densely populated area with sidewalks, where houses
are within walking distance and where the community
looks out for one another. Or do you want a more remote
neighborhood, where you need to drive your child
everywhere, but where he or she is closer to nature?

THE BEST TIME TO MOVE
The prevailing consensus is that the best time to
relocate school-aged children is during the summer so

they can start school with the rest of their class. Some
say it also can be a benefit to move during the school
year when teachers can devote greater attention to
the transitional needs of the child.

When a choice is possible, another consideration is
to move when the destination is enjoying its greatest
seasonal appeal or moving from when the seasonal
appeal is lowest.

VISITING THE NEW TOWN OR HOME

BEFORE MOVING

Oftentimes, it is helpful to visit a potential new

town, city, neighborhood or home before moving to
“tenderize” the relocation process for children. If this is
not possible, try to gain a video of the town or city. In
addition to asking your children which home they are
interested in, ask your children what they would like
their next town, city, or neighborhood to offer.

CHILDREN KNOW BEST

Attempt to learn as much as possible from children
who already live there. For preschool children, upon
moving, try to host a “new friend welcoming party.”
This way, your child can learn from other children and
see how happy they are living there.

MOVING WITH CHILDREN WHO HAVE

SPECIAL NEEDS

Research how committed the school district is, not
only to special needs students in general, but your
child’s specific special need. Are there other special
need students and are their needs being properly
responded to? Can you talk to parents of children with
similar special needs in the school or district?

HOW HELPFUL ARE SCHOOL REPORTS?

Focus on the school’s ability to maximize the
development of your child based upon individual
needs, interests, and aptitude. Educational reports
might not provide all the necessary information as it
varies widely how school systems define AP classes
and what percentage of students take certain reported
tests. Additional information may be needed.

A special thank you to Allan Dalton for his creative vision and
contribution to the Berkshire Hathaway HomeServices real estate
and lifestyle brochures.



